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This written and accompanying oral presentation is being supplied to you solely for your information and may not be reproduced or forwarded to any
other person, or published (in whole or in part) for any other purpose.

This written and accompanying oral presentation contains certain forward-looking statements which are provided for the purpose of presenting
information about management's current expectations and plans. Readers are cautioned that such statements may not be appropriate for other
purposes. Forward-looking statements include statements that are predicative in nature, depend upon or refer to future events or conditions, or include
words such as "expects", "anticipates", "plans", "believes", "estimates", "intends", "targets", "projects", "forecasts" or negative versions thereof and other
similar expressions, or future or conditional verbs such as "may", "will", "should", "would" and "could". These statements may include, without limitation,
statements regarding future cash flows, the development, manufacturing, functioning, effectiveness and commerciality of products under development,
plans for raising capital, and the operations, business, financial condition, priorities, ongoing objectives, strategies and outlook of Raise Production. This
information is based upon certain material factors or assumptions that were applied in developing the forward-looking statements, including the design
specifications of products under development, management's current plans, its perception of historical trends, current conditions and expected future
developments, as well as other factors that are believed to be appropriate in the circumstances.

Although these forward-looking statements are based upon management's current reasonable expectations and assumptions, they are subject to
numerous risks and uncertainties. Some of the factors that could cause results or events to differ from current expectations include, but are not limited to,
product development risks, risks associated with customer adoption of Raise products, counterparty risks and operational risks. We caution that the
foregoing list of factors that may affect future results is not exhaustive. Raise Production's actual results could differ materially from those expressed in, orforegoing list of factors that may affect future results is not exhaustive. Raise Production's actual results could differ materially from those expressed in, or
implied by, these forward-looking statements and, accordingly, no assurances can be given that any of the events anticipated by the forward-looking
statements will transpire or occur. The forward-looking statements contained in this presentation are based on assumptions that were considered
reasonable at the time of delivery.

The forward-looking statements contained in this presentation are stated as of the date of this presentation. The forward-looking information contained
in this presentation is expressly qualified by this cautionary statement. Other than as specifically required by law, Raise Production undertakes no
obligation to update any forward-looking statements to reflect events or circumstances after such date or to reflect the occurrence of unanticipated
events, whether as a result of new information, future events or results, or otherwise.

Certain information contained herein has been prepared by third-party sources, and such information has not been independently audited or verified by
Raise Production. Raise Production has used its best efforts to ensure the accuracy and completeness of the information presented.

US Securities Matters: The securities have not been registered under the United States Securities Act of 1933, as amended (the “U.S. Securities Act”), and
may not be offered or sold in the United States or to U.S. persons unless the securities are registered under the U.S. Securities Act, or an exemption from
the registration requirements to the U.S. Securities Act is available. This presentation shall not constitute an offer to sell of the solicitation of an offer to
buy any securities, nor shall there be any sale of securities in any states in the United States in which such offer, solicitation or sale would be unlawful. The
term “United States” is defined in Rule 902 of Regulation S under the U.S. Securities Act.

General Risk: This presentation does not constitute, and may not be used for or in connection with, an offer to sell or solicitation of an offer to buy by
anyone in any jurisdiction in which such offer or solicitation is not authorized or to any person to whom it is unlawful to make such offer or solicitation. No
securities commission or similar regulatory authority has passed (or will pass) on the merits of any securities which may be offered nor has it reviewed the
presentation and any representation to the contrary is an offence.
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Key Milestones Achieved

During the last year Raise made some material strides forward:

• System Deployment / Retrieval:

– 5 deployments and 3 retrievals of horizontal wellbore production system (“System”):

• No running/retrieving  issues experienced in close tolerance wellbores 

• Multiple pumps deployed across 800m lateral

• Demonstrated ability to  activate pumps from surface

• Advanced System Toward Commercialization

• Vertical Lift Pump Intellectual Property Developed

• Capital Structure

– All Warrants exercised

– Basic Shares: 85.7mm Fully Diluted Shares: 93.7mm

– Current liquidity +$4mm cash
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Support For System Theory

Important information gathered from field deployments:

• Demonstrated higher fluid levels

• Higher shut in pressures

• Visible water production

• Encouraging short term intermittent flow rates 

• Quicker recovery of “load fluid” at higher than IP rates
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Challenges

Plan to be commercial in 2Q 2014 was delayed because of a component issue:

• Last 4 System deployments experienced identical malfunctions

• 3rd party component issue identified:

– Path to identifying malfunctioning  component was involved and required multiple 

deployments.  Although time consuming,  this issue was important to identify prior to 

commercializationcommercialization

– The Part:

• Elastomer bonded to metal component designed specifically for the System

Working on Solution

• Engaged with two suppliers for the component

– Testing of new component ongoing at Raise facilities

– No material changes to System anticipated
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New IP Added to Portfolio

• “Necessity is the mother of invention”:

– Challenges experienced during first System deployment drove Raise to innovate 80 year old 

technology

• Raise vertical lift solution:

– Raise patent pending components designed to:

• Function at high angles• Function at high angles

• Improve pump stroke efficiency

• Improve pumping of gas and gasified liquids

• Early stage deployments:

– 4 pumps deployed to date in four different wellbores

– Pumps landed at high angles (800 to 930)

– Production: Increased Strokes per Minute: Decreased

• The vertical lift pump, although important, is secondary to Raise’s primary focus, the 

horizontal System
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Steps to Commercialization

• Hires :

– Manufacturing Manager 

– Purchasing Agent

– Assembly / Deployment Supervisor

• Inventory control system 

• Lean manufacturing processes

• Qualification of 3rd party machine shops and part vendors
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1. Overcome “Part Challenge”

– Anticipate Oct/Nov 2014

2. Re-Deploy System in Wellbore #2

– Target Dec 2014

3. Commercialize Vertical Lift Business

– Ongoing– Ongoing

4. Design & Testing of System Version 2.0

– Work already underway

– Electric assisted activation

– Higher cycle rates and more pumps

– Targeting more prolific reservoirs (deeper and higher pressure)

– Preliminary planning for 2H 2015 testing
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